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A Review of Business Negotiation Discourse Study Abroad

Xie Qun Zhan Yue
( Center for Russian Language Literature and Culture Studies of Heilongjiang University Harbin 150080 China;
Heilongjiang University Harbin 150080 China)

The research of foreign business negotiation discourse is mostly interdisciplinary and its methods are rich and diverse. Its
research object is mainly cross-cultural business communication activities taking English as a Lingua Franca and the research on
other languages is rare. With the continuous progress of Chinas economic and scientific research in recent years there are more
and more international studies on the characteristics of Chinese business negotiation discourse and the related publication to some
extent proves the expectation of international academia on Chinese business negotiation discourse research. Overviewing the exis—
ting achievements business negotiation discourse research cooperating with enterprises is multi-limensional and corpus-based
with authentic material as the research object.
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